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INTRODUCTION AND OVERVIEW 
 
Observation of news coverage over the past few months would lead one to the logical conclusion that market participants of all 
stripes have become increasingly concerned about inflation and higher interest rates.  Paired with financial markets registering 
seemingly rich valuations across sectors, these dual “top down” items jockeyed for position as primary concerns in financial 
headlines over the past few months.   
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Oak Value client portfolio results essentially marked time within this context.  While the S&P 500 posted  a modest gain of less 
than 2% for the second quarter, our client accounts generally closed down less than a percent for the second quarter after having 
typically posted above average returns for the first quarter.   
 
As we indicated in our recent client letter, we urge resistance of the understandable temptation to relate portfolio progress to short 
term measures of portfolio activity, performance, or time.  Results in stock market investing are discrete and unevenly distributed, 
rather than consistent and linear.  Nonetheless, our challenge is to increase our knowledge base and make relative value judgments 
about the underlying business activity of portfolio holdings, considering the implications of progress on both risk of loss and 
potential reward in holding their common stocks.   
 
While the research process we employ at Oak Value to build and maintain this knowledge base is dynamic, it does not necessarily 
correlate with short term portfolio activity in terms of purchases or sales.  Even when it might appear that we aren’t “doing 
anything” in terms of specific portfolio action, our research efforts remain intense. We are carefully tracking business progress for 
portfolio companies, as well as target companies, to shape our evolving view of long-term value, which is a moving target.  This 
helps explain why there is always something “going on,” even when that activity is not necessarily readily apparent.   
 
 
PORTFOLIO UPDATE 
 
We maintain that selecting businesses that we believe will perform well provides a higher probability of success than top down 
positioning of the portfolio relative to maintaining a view on the economy or the markets.  Portfolio actions therefore remain 
grounded in our “bottom up” fundamental analysis of individual companies.  The outcome of these independent decisions is that 
typical client portfolios are currently weighted most heavily, relative to the performance benchmark S&P 500 Index, in the 
Consumer, Financials, and Industrials (a catch-all of companies that generate revenue from a variety of economic endeavors) 
sectors.  Selections within these broad categories fall into various specific industries and sub-industries within the larger general 
groupings, including cable television, property/casualty insurance, publishing, entertainment, financial guarantee insurance, and 
specialty retailers serving divergent consumer groups in selected product categories.   
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Retail and cable television 
were the primary areas of 
relative underperformance in 
client portfolios for the second 
quarter.  Retracing the pattern 
of the first quarter when they 
added value, three of the 
bottom five performers for the 
second quarter were specialty 
retailers in the Consumer 
Discretionary sector.   
 
Ironically, all of the portfolio 
holdings in retail, though each 
operates in a distinct niche in 
terms of product focus and customer base, had its own specific concern that seemed to spook investors during the second quarter.  
Auto parts retailing analysts continue to fret over weak store sales growth at AutoZone.  We initiated AutoZone positions during 
the first quarter of 2004, after extensive research into the auto parts distribution business, at average prices that we believe 
represented a significant discount to its intrinsic value.  Our research of the business of replacement auto parts has led us to 
conclude that AutoZone is the clear leader in this fragmented industry, particularly in metrics that matter to owners, such as profit 
margins, returns on capital employed, free cash flow generation and various measures of efficiency.  The only thing that changed 
in the second quarter in our view was AutoZone’s stock price which we have indicated we do not believe adequately reflects the 
value of the business.  We remain confident that short term concerns surrounding sales growth will dissipate and that management 
will strike the proper balance between growth and profitability over time.   
 
Shares of jewelry retailer Zale negatively reacted to industry news, which in our opinion should be viewed as industry “noise,” 
i.e., that on-line jewelry retailing represents a significant risk for the country’s largest operator of retail jewelry stores.  Despite the 
deflation of the bubble market and demise of its poster children the “dot-com” stocks, we have ceased to expect rational responses 
from the market when the internet is involved.  We think this is a specific yet telling example of the general case where market 
perception of something that is “wrong” with a company or news that is “damaging” to an industry and its players can so often be 
incomplete, inaccurate, and overdone because the “news” is usually divorced from a real and meaningful understanding of the 
proper context which should frame it. We think that context is critical when randomly-timed events – for instance the initial 
public offering of a known but unproven competitor and a few news articles about a chronically unprofitable internet retailer – 
sow uncertainty that moves stock prices (but not long term business values).    
 
In contrast, we have a long history of evaluating the structure and features of retailing in general and the jewelry industry 
specifically, which is highly fragmented yet delivers a relatively attractive set of economic outcomes to owners.   Obviously the 
phenomenon of goods purchased at places other than retail is here to stay; before the computer modem, printed catalog and 
television shopping amassed billions of dollars in merchandise sales.  There is also clearly a market, a sizable one, for jewelry in 
the direct-to-consumer world (see chart below), of which e-commerce is an important and growing part.  It remains our view 
however that traditional retail establishment shopping - for personal, often gift-based items such as jewelry in particular – 
maintains relevant advantages.  As just one example, there remains a “touch it, feel it, look at it, try it on” aspect to jewelry that 
we think the internet will be challenged to replicate.  
   
We have also noticed that while jewelry sales are concentrated around a few holidays (e.g., Valentine’s Day, Christmas, Mother’s 
Day) that are fixed on the calendar long in advance, a certain percentage of the population still somehow frequently finds itself 
without a gift for that special someone just a few days or hours prior to the event.  At the various Zale’s retailers, which include 
Zales (“The Diamond Store”), Zales Outlet, Gordon’s Jewelers, Bailey Banks & Biddle, Piercing Pagoda and Peoples Jewelers 
(Canada’s largest jeweler) consumers are provided with a broad array of products appropriate for these special occasions.   
 
Shares of retailer Ross Stores came under pressure during the quarter as the company announced that its planned conversion to a 
state-of-the-art information system for its distribution and merchandising functions had experienced some delays in its 
implementation.  We have long maintained that in business “whatever can happen, will happen.” The system conversion resulted 
in selective inventory shortfalls at the store level and impaired the quality and timeliness of information to support the company’s 
merchant buying function.  In spite of this near term challenge, we applaud management’s decision to continue to invest in the 

Top Ten Holdings As of June 30, 2004 
Company Primary Business 

Ambac Financial Group Financial Guarantee Insurance 
Berkshire Hathaway Insurance, Reinsurance & Capital Allocation 
Cadbury Schweppes Branded Beverages & Confectionery Production / Distribution 
Cendant Travel, Hospitality & Mortgage Finance 
Comcast Entertainment & Information Services 
Constellation Brands Wine, Beer & Spirits Production / Distribution 
E.W. Scripps Entertainment & Information / Media 
Time Warner Entertainment & Information / Media 
XL Capital Property & Casualty Insurance / Reinsurance 
Zale Corporation Fine Jewelry Retailing 
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U.S. Jewelry Sales by Seller Category
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systems and infrastructure which will be 
critical to supporting the future growth of what 
we view as a  very good business.  The market 
has responded by reducing the value of this 
company by over $500 million. While we 
would ideally have hoped for better execution, 
we have invested with what we view as an 
adequate margin of safety in a business with a 
good history, compelling economics, and a 
demonstrated presentation of value to a sizable 
customer base.  We will keep a close eye on 
the visible signs of progress at Ross and 
monitor both its business and management’s 
ongoing response to developments relating to 
this situation.  In sum, we remain comfortable 
with the long-term competitive posture of 
portfolio retail positions, despite short-term 
stock price weakness.  (As an aside, in general, 
the shares of both Zale and Ross continue to trade at premiums to our initial purchases of those businesses, even after the 
weakness of the most recent quarter.) 
 
Our experience suggest that attempts to predict the timing of returns, for either the market or specific stocks, tend to be 
unproductive, at best.  Though these and many of the other portfolio companies continue to trade at sizable discounts to our 
assessment of their intrinsic values, we have no ability to predict when those valuation gaps will close.  We dedicate our attention 
to appraising value, which is harder to see but more enduring in our view, rather than fixating on stock price. We remain focused 
on value; price should take care of itself over time, particularly in the portfolio context. 
 
Even as the market and portfolio values have essentially gone sideways as the year has progressed, 2004’s likely business results 
become clearer and our longer term expectations adjust.  In this regard, we raised our appraisals for several portfolio companies 
during the first half of the year, as part of our ongoing process of considering portfolio companies’ progress and setbacks, 
successes and failures, strengths and weak areas, and the effect these dynamics have on business value.  We believe a number of 
portfolio businesses in media and entertainment, insurance, specialty finance, beverages, and retail have experienced generous 
expansion in the intrinsic values of their businesses.   
 
Portfolio Changes 
 

We note that while we did not initiate any portfolio actions during the 
second quarter of the variety we normally report on in this section – 
new portfolio positions and eliminations – we did selectively and 
opportunistically add to a few existing portfolio positions during the 
quarter.  (Clients are encouraged to review the Portfolio Transactions 

portion of their June client statement package to identify any activity in these areas where we added to portfolio exposure in a 
limited number of good businesses at what we view as attractive prices.)   
 
Though we always welcome opportunities to allocate capital to “good businesses with good management at attractive prices,” 
market conditions largely dictate their availability in the short term.  Indeed, we have seen periods such as those of recent months 
followed by periods of abundant opportunity.  We are encouraged by the age-old notion that fortune comes to the prepared. We 
direct you to the “We Were Just Thinking” section below for some thoughts about the research process that continued apace, 
despite the dearth of portfolio actions.   
 
Five Largest Holdings Update 
 
Ambac Financial Group 
Ambac is a specialty insurance company operating primarily in the niche of providing financial guarantees for securities issued by 
governments, corporations and financial institutions on a global basis.  Ambac’s product is a promise to make scheduled payments 

Portfolio Activity 4/1/04 - 6/30/04 

No New Portfolio Positions Were Either Added or 
Eliminated During the Second Quarter 
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of interest and principal on a timely basis to holders of insured securities in the event that the issuer of those securities for some 
reason fails to meet that obligation.  Ambac’s revenue is the insurance fee collected from the issuer in exchange for that assurance, 
for which in turn, the issuer’s securities receive a higher rating (triple-A) than they would on a stand-alone basis, lowering their 
borrowing costs, net of the insurance premium paid to Ambac.  The company identifies three segments of their financial guarantee 
business.  Public Finance for municipalities includes general obligation bonds, health care, education, public utilities, etc., 
Structured Finance covers securities backed by packages of consumer and business receivables, such as corporate loans, and home 
mortgages and equity loans, and International Finance, includes the first two types of issuers operating in non-U.S. markets. 

Ambac’s underlying business exhibits a number of appealing qualities, which are enhanced in our view by the particular way in 
which Ambac’s management operates within that sphere.  The historical incidence of loss in the business has been extremely low; 
defaults are relatively rare events, and even when they occur Ambac’s ultimate exposure to principal and interest repayment is 
often mitigated.  (Though financial guarantors can and do periodically make payments in place of primary issuers, even those 
entities in financial straits for a time usually work out alternate financing in order to moderate the effect on their credit rating and 
the associated impact on future borrowing capacity.)  Because it receives upfront payment from issuance proceeds and amortizes 
that income over the life of the guarantee period, there is a transparency to Ambac’s future earnings stream that we find rare in 
financial services companies.  In our opinion, management also manages risk better than their competition by carefully selecting 
issues to insure, engaging in aggressive monitoring and surveillance programs, and establishing parameters for risk controls across 
the various types of exposure inherent in their business.   

Ambac’s share price was largely reflective of the overall portfolio performance for the second quarter, finishing June slightly 
down from March’s price.  From a business perspective, Ambac continues to execute its model of opportunistically participating 
in growth in whichever of its three segments offers the best long term return opportunities, consistent with its overall risk 
management guidelines.  The company continues to grow its earnings at an impressive clip, extending an impressive pattern of 
results, with earnings compounded at mid-teens percentage growth rates over the past decade.   

Berkshire Hathaway 
Berkshire is a holding company operating in diverse business segments including financial services, building products, apparel, 
retail, and aviation.  The company is superbly managed by Warren Buffett, who has compiled a business performance track record 
over many decades that rivals that of his legendary status as an investor.  Insurance is Berkshire's most important business and has 
facilitated its growth via a capital allocation and reinvestment business model where it is not limited by the ordinary constraints of 
single industry competition. 
 
Generally speaking, Berkshire Hathaway continues to be the largest single position in client portfolios. We recently published a 
document titled “Cash Happens: The Emergence of “MegaRealBuck$” at Berkshire Hathaway” which provides significant 
detail on this important holding and was enclosed with clients portfolio statements in early July.   In summary, our views on 
Berkshire’s business remain unchanged, other than to note that it is executing its superior business model well.    
 
Cendant  
Cendant provides a diversified group of services to businesses and consumers, primarily through franchise operations of hotels, 
rental cars, and real estate brokerage operations.  Cendant operates a business model that is, for the most part, focused on 
collecting fees from long-term contracts and relationships as well as operating various ancillary services related to hospitality, 
travel and real estate transactions.  They collect transaction fees for travel services through electronic networks and online travel 
brands. Cendant also licenses franchises for well-known brands such as Ramada and Days Inn for lodging, Avis and Budget for 
car rentals, and Coldwell Banker and Century 21 for real estate.  The company currently anticipates that it will generate roughly 
$2 billion in free cash flow in 2004. 
 
While Cendant’s stock price barely moved during the second quarter, it continues, in our view, to execute its business to the 
advantage of long-term shareholders.  Recently, the company has undertaken to monetize the value implicit in several of its 
businesses, most recently accomplishing an initial public offering of its Jackson Hewitt tax preparation business and announcing 
the consideration of strategic alternatives for its mortgage business.  We believe these actions manifest the company’s continued 
effort to use its capital efficiently and focus on the core strengths of its travel and real estate related, fee-based business model.  
The company is delivering on the objectives that its management team committed to several years ago: modest organic growth 
from its underlying businesses which generates significant free cash flow.  That cash is being allocated intelligently in our view to 
benefit owners, through a combination of debt reduction, stock repurchase, dividends, and reasonable, related-business 
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acquisitions.  That formula has generated good returns for investors over the past few years, and we expect Cendant’s business 
portfolio remains capable of achieving similar results going forward.   
 
Comcast 
Comcast is the largest provider of cable television services in the country, with more than 21 million customers and 39 million 
households in its service areas.  It is twice the size of its nearest cable competitor and double the size of the major satellite 
entertainment providers combined.  The company also owns distributed entertainment content in sports programming and other 
entertainment interests such as E! Entertainment Television, The Golf Channel, Outdoor Life Network, and G4 Media.  Comcast 
has invested in its network in order to deliver consumers an enhanced service offering including digital television, high speed data 
and telephone services (or as we have learned to call it, “The Triple Play”).   
 
After grabbing headlines with an unsolicited bid for the Walt Disney Company earlier in the year, Comcast’s stock price barely 
budged during the second quarter.  In late April, Comcast abandoned its bid to acquire Disney, though its stock price has yet to 
recover from the experience.  Our opinion has not changed from that expressed in this space three months ago which continues to 
encapsulate our view on Comcast, “Given our historic attraction to Comcast’s cable business model prior to any indication of 
interest in the “House of Mouse,” we obviously disagree that their traditional business is somehow impaired.   In some ways, the 
proposed deal muddied the water for what we think would otherwise have been a year for Comcast to display the cash flow power 
inherent in what they have achieved over the last few years. In the end, we are agnostic about the success of the Disney 
acquisition, as currently proposed.  We think Comcast remains a sound investment, worthy of its place as one of our largest 
capital commitments, either way.”   
 
In the cable area broadly, there has been a lot of news/noise in the marketplace with respect to the competitive landscape for the 
consumer communications and entertainment market.  Because the broad area of telecommunications is experiencing a period of 
flux, we expect investor uncertainty is likely to continue.  See our comments, below in the We Were Just Thinking section, 
about framing developments in an appropriate context.  The impact of industry uncertainty likely bodes for continued volatility in 
stock prices, and also for some fluctuation in business value as winners and losers get sorted out over time.  We remain confident 
that the long-term competitive positioning of the cable operators we have selected for client portfolios remains solid and that their 
operational and financial success in the marketplace will ultimately follow.  Stock prices eventually follow business value, though 
the correlation is imperfect and the price pattern often uneven.   
 
Constellation Brands 
Constellation is a leading producer and marketer of beverage alcohol brands, with a broad portfolio of wine, spirits, and imported 
beer brands including Simi, Ravenswood, Arbor Mist, Black Velvet, Corona Extra, Pacifico, and St. Pauli Girl.  The company is 
the largest single source supplier of these products in the U.S., both a major producer and independent drinks wholesaler in the 
UK, and the world’s largest wine company. Constellation’s management has adroitly managed its business, combining financial 
and operating leverage, optimizing its infrastructure to increase distribution and squeeze costs out, and making savvy acquisitions.  
 
We have deemed management’s integration of its large acquisition of Australian wine producer BRL/Hardy skillful, and its 
actions to reinvest in their business via marketing support for their brand portfolio consistent with the interests of long term 
owners.  Constellation’s share price rebounded during the second quarter (when it was generally the best performing stock in 
client portfolios) after a dip earlier this year.  We have been hard pressed to identify any shift in its business to parallel the 20% 
swing in 2004 stock price, which is why we opportunistically added to portfolio positions earlier this year (though not during the 
second quarter).  In fact, even at the rebounded $37 price range, the company’s shares change hands at a sizable discount to both  
its industry competitors and a broad market which also both have lower growth prospects in our view.   
 
 
(ONE-HANDED) TENNIS ANYONE? - WE WERE JUST THINKING   
 
We continue to actively evaluate both existing and potential new investments, attempting to understand the competitive 
framework of companies and the industries in which they operate.  Our research is a process of sifting through volumes of data to 
identify the key, relevant items and turn our collective investigation into information and knowledge we can act on with 
confidence.  Having proper context to frame unfolding and evolving events is critical to investment success, because in its 
absence, the most recently available quoted price becomes the variable to fill the vacuum that otherwise exists and which (human) 
nature so abhors.   
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focus on the evolution of individual businesses we own on clients’ behalf, carefully considering the implications of both emerging 
threats and germinating seeds of opportunity. 
 
With market valuations generally high, much of the new research we have done lately has identified businesses we might like to 
own at lower stock prices.  We are typically motivated to action by changes in variables, some of which can shift dramatically in 
the short run, such as stock prices.  We anticipate that we will be presented with the opportunity to take advantage of such 
opportunities in the foreseeable future. 
 
At the same time, we remain encouraged by the prospective return profile of owning quality businesses, conservatively purchased, 
relative to available alternative uses of capital.  We are maintaining our focus on evaluating the competitive strengths of various 
businesses, and preserving a rational framework and discipline to understand what makes a select few of them different and more 
valuable than their competitors.  When we find additional selected good businesses, with good management, occasionally offered 
to us at attractive prices, it has been our experience that they can overcome negative industry and macro fundamentals to create 
value for patient owners.  Over time, we remain confident that if stock prices broadly track the business progress of portfolio 
companies, purchased at a discount from intrinsic value over time, our results should perform well relative to broad market 
benchmarks and inflation. 
 
Interim market volatility has historically provided attractive price entry points for quality businesses, and we are confident it will 
do so again over a reasonable time horizon.  The historic rewards from such opportunism executed with discipline in a rational 
investment program are well documented and we expect to continue on that path.  We count it quite likely over time that some of 
the work we have done during this “quiet period” will get put to work building the portfolio positions of tomorrow.  Until that 
time, we will remain disciplined, patient, and busy.   
 
We thank you for your continued interest and partnership and welcome your questions and comments. 
 
Oak Value Capital Management, Inc. Investment Committee 
 

David R. Carr, Jr. Larry D. Coats, Jr.  Matthew F. Sauer 
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IMPORTANT INFORMATION 
 
This commentary seeks to describe Oak Value Capital Management Inc.’s (“Oak Value” or “we”) current views of the market and 
to highlight selected activity across client accounts.  Any discussion of specific securities is intended to help clients understand 
Oak Value’s investment management style, and should not be regarded as a recommendation of any security.  Where shown or 
quoted, recent company returns (for example calendar quarter or trailing twelve months) are stock price changes only, and reflect 
neither dividends nor any fees associated with an investment account managed by Oak Value. 
 
The displays detailing a summary of holdings or portfolio activity (e.g., Purchase/Sale Activity, Top Ten Holdings) are based on 
Oak Value’s Value Composite (“Composite”).  The displays detailing Business Category Allocation is based on a large account 
managed by Oak Value in the Composite.  Individual client portfolios that are members of the Composite may and do differ in 
their investment composition from the aggregate composite and/or the large account for a variety of reasons.  Not all positions 
listed in a summary of Portfolio Activity may have been purchased by, owned in, and/or sold from all client portfolios. Any 
information providing a summary of holdings and assets under management is presented to illustrate the application of the value 
investment philosophy only and should not be considered recommendations by Oak Value.  Because any displays detailing a 
summary of holdings are presented as of the dates indicated and change from time to time, they may not be representative of Oak 
Value’s current or future investments.  “Top Ten Holdings” do not include money market investments. 
  
We attempt to address only generally how our client accounts have fared, since clients also receive account statements showing 
their specific account performance, holdings and transactions.  Information concerning the performance of client accounts and our 
recommendations over the last year is available on request.  Past performance is no indication of future performance.  You should 
not assume that future recommendations will be as profitable or will equal the performance of past recommendations. 
 
Statements referring to future actions or events, such as the future financial performance or ongoing business strategies of the 
companies in which we invest on behalf of Oak Value’s clients, are based on the current expectations and projections about future 
events provided by various sources, including company management.  These statements are not guarantees of future performance, 
and actual events may differ materially from those discussed herein.  References to securities purchased or held are only as of the 
date of this commentary.  Although we focus on long-term investments, holdings are subject to change. 
 
This portfolio commentary may include statistical and other factual information obtained from third-party sources.  We believe 
those sources to be accurate and reliable; however, we are not responsible for errors by them on which we reasonably rely.  In 
addition, Oak Value’s commentary is influenced by our analysis of information from a wide variety of sources and may contain 
syntheses, synopses, or excerpts of ideas from written or oral viewpoints provided to us by investment industry, press and other 
public sources about various economic, political, central bank, and other suspected influences on investment markets. 
 
Any hyperlinks and/or references to web sites contained in this material are provided for your convenience and information only.  
We do not assume any responsibility or liability for any information accessed via links to or referenced in third party web sites.  
The existence of these links and references is not an endorsement, approval or verification by us of any content available on any 
third party site.  In providing access to other web sites, we are not recommending the purchase or sale of the stock issued by any 
company, nor are we endorsing products or services made available by the sponsor of any third party web site. 
 
Although this commentary focuses on the most recent calendar quarter, we use this perspective only because it reflects 
convenience and industry convention.  Oak Value does not subscribe to the notion that three-month calendar periods or other 
short-term periods are either appropriate for making judgments or useful in setting long-term expectations for returns from Oak 
Value’s, or any other, investment strategy.  Oak Value does not subscribe to any particular viewpoint about causes and effects of 
events in the broad capital markets, other than that they are not predictable in advance.  Specifically, nothing contained in this 
portfolio commentary should be construed as a forecast of overall market movements, either in the short or long-term. 
 
Indices are unmanaged and do not reflect the payment of advisory fees and other expenses associated with privately managed 
accounts.  Investors cannot directly invest in an index, though index funds designed to replicate the performance of various 
indices are generally available.  The S&P 500 is a registered trademark of the McGraw-Hill Companies, Inc. and is an unmanaged 
index of common stocks of 500 widely-held companies as determined from time to time by Standard and Poor's Corporation in 
their discretion. 
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Barra and names of Barra products referenced herein are trademarks or registered trademarks of Barra. In May 1992, Standard and 
Poor's® and Barra, Inc.® jointly released the S&P 500/Barra Growth Index and the S&P 500/Barra Value Index designed to track 
two of the predominant investment styles in the U.S. equity market. The indexes are constructed by dividing the stocks in the S&P 
500 Index according to their corresponding Barra Book-to-Price risk index factor exposures, which are derived from an individual 
company's book-to-price ratio. Each S&P 500 Index company is assigned to either the S&P 500/Barra Growth Index or the S&P 
500/Barra Value Index, which were designed to hold no equity issues in common. The Barra Value (Growth) Index contains those 
S&P 500 Index companies that have higher (lower) Book-to-Price risk index factor exposures and, as a consequence, higher 
(lower) book-to-price ratios. As is the case with the S&P 500 Index, each S&P 500/Barra Growth and Barra Value Index member 
is assigned a weight within each index that is in direct proportion to its market capitalization.  The S&P 500 Index and S&P 500 / 
Barra Value referenced include the reinvestment of dividends. 
 
The Lipper returns are calculated by Lipper Inc., a Reuters Company, which is a nationally recognized organization that compares 
the performance of mutual funds with similar investment objectives. The returns represent the average performance of included 
funds and are based on total return performance, with capital gains and dividends reinvested, with annual operating expenses 
deducted, but without including front- or back-end sales charges. 
 
The Dow Jones Industrial Average is a price-weighted index composed of 30 of the largest, most liquid New York Stock 
Exchange and NASDAQ listed stocks that are major factors in their industries, and widely held by individuals and institutional 
investors.  Prepared and published by Dow Jones & Co., it is one of the oldest and most widely quoted of all the market 
indicators.  The Dow is  a price weighted index, meaning that the weight of each firm in the index is proportional to its share 
price, rather than the more common capitalization weighted index construction, where a constituent's weight is proportional to its 
outstanding market value as a percentage of the total.   
 
A full disclosure presentation for the Value Composite is available upon request by contacting a member of the Marketing 
Department at Oak Value at (919) 419-1900. 
 
Third parties who intend to re-distribute the information contained herein, whether in whole or in part and either paraphrased or 
verbatim, should be aware that this "Important Information" represents material and relevant disclosure and should be 
incorporated by reference or made available to clients, and that Oak Value assumes as much. 
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